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HELLO!  
We are Qnoop. And we believe change starts from your feet up. That’s why we make 
sustainable socks that stay a couple. 

We make socks in the sweet spot of Charismatic Design, the Highest Quality and 
Sustainability. And we love smart innovation to make a positive impact. Qnoop stands for 
‘button’ in Dutch because we design all our socks with a button and a loop.  

Tie your socks together and never lose one anymore! ‘The only pair that stays a couple’ 

Your job. 
We are growing fast; founded in 2014 we sell in over 10 countries and counting. That’s why 
we are looking for an (International) Sales Manager Benelux to further drive our sales in the 
BENELUX and to Export countries. 

Does your heart make a little jump reading this? Great. Are you as passionate about our 
mission as we are? Cool. Then you might be the one making Qnoop the number 1 choice 
(sustainable) sock brand for the BENELUX and the rest of the world! 

This is what your job looks like.  

 You will drive sales in the BENELUX and EXPORT countries by setting up a clear Sales 
Strategy with SMART targets  

 You will set up a B2B customer journey, including sales, delivery, training and after 
sales service 

 You will manage and execute sales in the Netherlands, Belgium and Luxembourg. You 
will be on the road to visit and develop existing customers and open new doors 

 You will manage and execute sales to export countries from the back-office by using 
our B2B portal and sales apps 

 Together with Business Development you will attend National and International fairs 
(Berlin, SEEK) to help grow Qnoop globally 



 You develop displaying, story telling, Shop in Shop (SIS) concepts and new business 
models together with stores to maximize the sell through to customer in store 

 You’re an autonomous spirit and like freedom to do what needs to be done. At the 
same time you are a true team-player, because we’re in this together! 

 You’re on point when it comes to making sure targets are outperformed but also in 
making sure sales admin is up to date. Delivering top-notch after sales service to our 
customers is a no-brainer to you 

 You develop, evaluate and structure all kinds of winning sales activities. And you 
make sure the visual identity of Qnoop in-store is on the dot at each Qnoop reseller 

 Furthermore, you report on sales-results and product experiences and give relevant 
feedback to the rest of the team. You work together with Design, Marketing and our 
own Retail in growing the business by improving sales and marketing support 

 You report to the Founder of Qnoop (and the Sales Intern reports to you - vacancy).  
 
 

What’s in it for you?  
We offer an inspiring place to work in Amsterdam (De Hallen) in a small fast operating team. 
You can work as a real sales-entrepreneur. Our coffee is not bad at all and you will have 
enough socks to last a lifetime. Your remuneration is up to standard and you will earn extra 
points from our globe for making change happen from your feet up. 

If you are the one:  

 That wakes up. Kicks ass. Is kind. And repeats 
 That wants to work in a sales/ account management role 
 That takes full responsibility for growing our sales and servicing our existing 

customers 
 That’s commercial, entrepreneurial with a creative mindset 
 Has proven skills in communication and people management 
 Speaking fluent in Dutch and English 
 With a 100% fit to the Qnoop mission to make (sustainable) impact via our product 
 Having a bachelor degree or equivalent  
 That’s available fulltime, but at least a minimum of 4 days a week  
 That lives in Amsterdam and rides to our store/ HQ by bike, but likes to hit the road 

and travel  

Then get in touch with us! 

Your attitude, brightness and entrepreneurial mindset are valued over experience! 

Respond to info@qnoop.com before july 15th 2018.  
#Qnooptogether 
 

Qnoop 
HQ/ Flagship store  
Hannie Dankbaarpassage 6  
(De Hallen) 
1053 RT Amsterdam 

mailto:info@qnoop.com

